






Shanxi, wheT(' Chen docs mOSI of her 
business, Ihe people ;Ire mostly corn ;md 
yam far mcl's: I Itr se llers supplemenl I heir 
inco mc by pddling antiqucs to buye rs 
like 11crsclf and. incrcasingly, dealers from 
the big cities who seek items for wealthy 
Chinese clients, 

"A 10\ of the farmers save their good 
picl'es for us because we pay them ahead 
of ti me:' Chell S;lYS, ;mt! il s obviolls that 
she has a strong sensc of responsibilit y for 
thtir financial well -being, Her transac­
tions are Strictly cash-only and payment­
on-purchase . lltr hushand lugs a bag 
filkd wi th Chincse C\lncltcy. Oncc, the 
b;lg began to tc;lI' as they nl;lde their way 
lhrough Ihc ;.treelS of a sm;dl dlbge, 

"\Ve saw an nld man silli ng in front of his 
house, shoes, ,a cobbler. 1 said 
to m)' husband, '''''la),be we can ;lsk if he 
can sew Ihc baj,\.' So we asked Ihe man and 
Iw said ' [']1 cil) it rcal faSt for you, JUSt turn 
tlw hag in;, idr llut so l r;m SCII' it.' But the 
b;lg was filled wit h mone}'!" The situation 
W;IS ;1 little ;Iwkward, but the cobbler 
n:paired the hag and on ly ;lskeel fm ;1 

;,mall payment "Abo ut 25 Ameril';lll 
cents, but we gave him about 510," Anne 
says, "As we left he gave us many hless­
in)!,s-'Goocl luckl And longevity\ And 
good marria j,\e\' II II';lS pn,:lI y funny." 

Wirll tl'gll lw- jOll lllCYS ro India, Tlwildtld (fil(l 

Itulotlc,IirL Dal'it! [/rmlwicJ. Iw" Imil! 
tclalil)lIs/)ips wil/) thelowls, ir possillk 
w hrin); !)(lel: Illest' c'I:(l/ic pieces, itld ut!in); It 

BalillfSt· Tca I-Ious.:' (WI' IljO, 

Beyond lOrn bags spill ing money into the 
streets. Ihere are al! kinds of incidents 
Ihal em ruin a trip-- or a buyer who does 
not knoll' or appreciate the nuances of 
exchange, "The first time we were in 
!-I eu-hei in northern China," Chell 
reCO\l nh , "we kept asking ill(' price of 
things a sel ler was showing us. but he 
wouldn't say, and eventually he got \'Cry 
upset and so wc left. Then;1\ the second 
house the same thing h:lppelled _ \Ve 
found someone we knew and we asked 
why and they explained thaI. in Ihis vil­
lage, the ritual wa;, to make an offer ;lrld 
then 1e:l\'e the hOllse: OIherwise they'd 
]lever se ll you an ything, YOIl had to pre­
lend you didn't likl' their picu';,_ ;md leI 
lhem e;11I YOll back so you could ;.il down 
and drink lea and doing hu;.iness," 

Bard wick credits hi s menwr in the 
Hade-J im Pel'k , with whom he made 
his huying trip to Bali in 1003-
willI helping h im avoid the worst mis­
t;lkes ;md for imrorJudng him 10 his first 
con lac\;., Though he had tr;wd ed exten­
sh'ely in t\si;! and on lhe Indian subcon­
tincnl , had a degree in finc ;Irt, ex peri­
ence in woodworking and furnilure 
design, and had run a 
ness (Cut &. Dried Ilardwood),l3ardwick 
s till had many lessons 10 le;lfll Some of 
them immensely pr;lctical_ 



"Always hire a drh'cr," he c:mtions, "'uu 
m:nl that thinking time bctwcen talking to 
people and there~ nothing Illore fmstrnting 
than trying to find your way in a foreign 
place, YOI\ l'an't h:lw the diwrsion of driv­
Ing. - A driwrl'an also bel'ome a (,01l1;1C1, "On 
my h~1 tnp It) Tll:lil:lnd, a fricnd'" c!ril'cr So1id 
there II~b a guy 111 hb village Ilith some 
stones to sell. l ie was rebUilding his hOllS(" 
and we went then' and 111 this pig trough 
there were all thc!>t, wonderful old ~tonc 
1)1>\'\'" Tlw)' wen' 100 }cars "ld,-

The nlO!>l impon:lIlI Ics:.on Ill1dwick applies to 
his work. howe\'(:r. is onc that he leamed not 
fmm hb mentor. hut fmlll lif .... "'nil have to ridc 
thc 1\~I\'e in the din.'Cliol1 it~ going.- BailIwick 
S:lr~. "If you (~I11't he with haVing rour plans 
('Olbl:1I1tly dmngl'tl and not gel ting II'hal rOIl 
\I~mt . then this business is impossible. You halT 
10 Ix a ycs ... sar yf.~ to opponuni tics." 

A week before the ('n(1 of that laSI trip to 
Thai1:l11d. "OUl of no where," three separate, 
unrei:ltcd people told him to go to Luang 
I'mbang in L:IO~. RCl'caling his lll}'st1t-al side, 
13.1rdwick I\'GllIs thinking. "OK. 1'111 being told 
by lifc logo there.- Enfordng that opinion was 
Ihe fact that , IIlllbll;lll ): e,"el),thing on the trip 
had gone smoothly and he'd been able to wmp 
up business in Chiang Mai ahead of schedule. 
-Luang Pmb.1ug is nothing flash}: but onc of 
Ihe coolcst p!a('cs I've been on canh. It 'san old 
cit)' between two rivers, filled with l1Ion;15ter­
ics and there are monks nmning around 
1x.'(.~\Use [Bud<lhism] is so p;tn oflifl'-It's how 
kids arc eduG\ted.~ Eating IU11ch :1( a rcstau­
rant, he fel1 i1110 (011Versalioll with a w;liter 
who olTered 10 take him on his motorcyde the 
neXI day to see "the Buddha l~l \·es. " 

"There was nothing to S:ly bill ycs." J3ardwick 
S:I)'S. "And here were thcse beautiful e;l l·es. 
filled with Buddha statues. Magical. " 

It was ;1 rare and cherishc(1 moment :\\vay 
from Ihe demanding labor of the treasme 
trade. "Gcnerall )' wc work H-hour d:l}'S," 
Chen 5:1)'S. "\Ve dOI1't stop even for luneh. ­
And Ikmlwick adds that Ihe mental input is 
cxh;llIsting. -For evcry piece 1 buy, 1 look al 
1,000, and with e\'CI)' piece I'm doing:1 cal­
culation \0 determi ne if it 's a good deal or 
the right deal.-

They both want to convince TIle that it's not 
glamorous work, tr.lvc1ing the world in 
search of fine art and rare antiquities. 1 try 
hard \0 belin'c them. But then, the)' both 
finish with the S,1 111C thought: "I wouldn't be 
doing :Hl}'l hing cl se. ~ 0 
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Twenty-odd ycars ago, when Rob l-IorbY-<lwller of and buyer for Circa A.D.-WtlS:1 
naval officer in Japan. he could go to a Tokyo flca market and find an antique cabinet 
for $40. But when the dollar was dcvalued against the yen, prices went through the 
rooL The same thing has happened in South Korea and Ihe Philippines. where a 
domestic market has emerged with Ihe younger gelleralion. Freed from the SUI}cl'Sti . 
tions and prejudices of elders and with more purchasing power. this generation is 
investing in ilS cultural heritagc. 

In ordcr 10 maintain Circa A.D.'s col1ection of authcntic artifacts. armoires, altar 
lables, slOne clements and other pieces. today I-Iorby docs most of his buying fr011l the 
Chincsc and Indonesian warehouscs of large export companies. In the case of China, 
all of the transactions occur ovcr the Internet. Only a portion of his purchases arc 
antiques. The rest arc reproductions and contemporary pieces that he and his whole­
sale partner, Robert W}'lie, design and manufacture for their company, R&R Design 
Imports. A business trip to Indonesia is sl}Cnt in factories and warehouses, reviewing 
prototypes and Iweaking them for fina l production, 

Devoid of romance, perhaps, but a wa), to mect 5.1n Diego's demand for Asian-inspircd 
decor at a competitive price, 0 


